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eCommerce for Manufacturers: Why Selling Parts is 

the Lifeline of Your Business 

What priority does your business place on aftermarket parts sales. 

Aftermarket parts sales for equipment manufacturers can generate up to 

50% of total revenue and the same percentage, if not more, of gross 

margin. If your organization maintains third-party vendors and gives them 

access to the aftermarket revenue, it's time to rethink your structure to 

ensure that your firm is reaping the benefits. 

Learn more about the different strategies. 

Ready for a demo? 

Share our newsletter with your colleagues and follow us on Linkedln! 

GenAlpha Technologies, 245 S Executive Dr., Suite 250, Brookfield, Wisconsin 53005, United 

States, 888-670-4450 
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